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Produce Misting

Return on Investment for Miatech Produce Miting When Used in a Produce Case”

Hard Return:

Stores sell much of the produce by weight. Produce that gets misted and is sold by
weight has an average of about five percent greater weight retention. The result is
fresher and better appearing produce for your customers, about a one third greater
retention of produce vitamin content and an increase in sales of the produce sold by
weight as illustrated below in Chart 1.

Chart 1.
Sales of Misted Weight Retention Increased profits
Produce per Day Increased by 5% over 10 years
$100.00 $5 $18,250.00
$200.00 $10 $36,500.00
$300.00 $15 $ 54,750.00
$ 400.00 $20 $ 73,000.00
$500.00 $ 25 $91,250.00
$ 600.00 $30 $109,500.00
$700.00 $35 $127,750.00
$ 800.00 $ 40 $ 146,000.00
$ 900.00 $ 45 $ 164,250.00
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Grocery stores typically throw away about six to eighteen percent of their produce,
due to its degrading quality, making it no longer saleable to a customer. In some
cases this produce is marked down resulting in throw away to the extent it was
marked down. Misted produce has about 50% less waste than non misted produce.
Chart 2 illustrates the return on investment for misting produce due to the reduction
in waste. We assumed the waste amount at a conservative six percent in Chart 2.

Chart 2.
Sales of Misted Reduction in Produce Increased profits
Produce per Day Waste Cut by 50% over 10 years
$100.00 $3 $10,950.00
$200.00 $6 $21,900.00
$300.00 $9 $32,850.00
$ 400.00 $12 $ 43,800.00
$500.00 $15 $ 54,750.00
$ 600.00 $18 $ 65,700.00
$700.00 $21 $76,650.00
$800.00 $24 $ 87,600.00
$900.00 $27 $98,550.00
Soft Return:

Weight Retention
Increased by 5%

Reduction in Produce Waste

Cut by 50%

With produce misting the soft and immeasurable
return on investment is believed to be by far the
largest return. According to surveys, a quality
produce department is the second most im-
portant criterion in someone choosing the store
they shop at. Not only will the store sell more
produce, with more customers it will sell more of
everything.
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